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Enterprise Sales Predictability™

Revenade’s Enterprise Sales Predictability (ESP) Methodology™ is built on decades of sales experience on the phones,
out in the field, and in the boardroom. It is designed to help businesses find and fix problems in their sales organization

to develop a world class, industry leading, revenue generating machine of a sales team. We focus on the seven lenses
of ESP to build a better sales organization.
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What can Revenade and ESP do for me?
Your sales organization is not living up to its full potential. That means you’re leaving money on the table, or worse yet,
giving it away to your competition. We can help.

We analyze your sales organization through the seven lenses of our ESP program. We then work with you to implement
changes for quick wins while putting in a place a process to build you a world-class sales organization. All of this will
help your sales be more predictable and more profitable. That’s money in the bank right there.

Prove it.
Okay! Not to brag, but

U Within a year, we helped a technology consulting firm organize their sales team to increase new sales by
100% and become recognized as a high performing new IBM Business Partner

U We helped a software company generate 15+ qualified leads and a S4MM+ pipeline within 3 months of
launching a sales campaign with KPI monitoring

U Asaresult of engagement with us, a software distributor is now the leading reseller with the highest sales in
company history. Together, we exceeded their 2013 revenue forecast by 37%

About Revenade

For more information contact us at info@revenade.com




