Need a professional 15-slide franchise development presentation for an outsourced franchise sales organization. Audience includes franchisors, franchise executives, and investors. Looking for modern, consulting-style design with custom infographics.
We need these visuals specifically:
1. Fractional Franchise Sales Team vs. Internal Hire 
2. Broker Network Ecosystem Diagram 
3. Franchise Growth Journey 
4. Enterprise Value / Exit Strategy Slide 
5. 500+ Franchise Sales Successes 
6. 30+ Years of Franchise Industry Experience 
7. Franchise Development Process Funnel 
8. Why Franchise Bridge Partners 
Those are the slides where design will make the biggest impact.
For a franchise sales presentation, I would recommend 15-20 slides maximum. Most franchisor founders and executives will decide within the first 10 minutes whether they want to continue the conversation, so the deck should be concise, visual, and focused on outcomes.
www.franchisebridgepartners.com
Franchise Bridge Partners Presentation
Recommended 16-Slide Structure

Slide 1
Franchise Bridge Partners
Outsourced Franchise Sales & Growth Experts
Subtitle:
Helping franchisors grow faster without the cost and risk of building an internal franchise development team.

Slide 2
The Challenge Facing Emerging Franchisors
· Limited franchise sales resources 
· Founder wearing too many hats 
· Inconsistent lead follow-up 
· Difficulty recruiting franchisees 
· Lack of broker relationships 
· High cost of internal franchise development staff 

Slide 3
Why Franchise Bridge Partners
· Fractional franchise sales team 
· 30+ years franchise industry experience 
· 500+ franchise sales successes 
· Immediate execution 
· Proven systems and processes 
· Deep broker network relationships 

Slide 4
The Cost of Hiring vs. Outsourcing
Internal Franchise Development Director
· Recruiting costs 
· Salary 
· Benefits 
· Payroll taxes 
· Training 
· Ramp-up period 
· Unknown performance 
Franchise Bridge Partners
· Fractional investment 
· Entire team of experts 
· Immediate launch 
· Proven processes 
· Existing relationships 
· Scalable growth 
(This should be a visual infographic slide.)

Slide 5
What Takes Years to Build, You Get on Day One
Visual wheel or ecosystem showing:
· Franchise broker relationships 
· Franchise sales expertise 
· Lead qualification systems 
· Franchise development processes 
· Industry connections 
· Candidate nurturing systems 
· CRM and reporting infrastructure 

Slide 6
Instant Access to the Franchise Broker Community
Visual:
Franchise Bridge Partners in center
Connecting to:
· Franchise consultants 
· Broker networks 
· Industry partners 
· Referral sources 
· Franchise influencers 
Key message:
We spent over 20 years building these relationships so your brand doesn't have to.
Create Broker Network Ecosystem graphic – here are the names of the broker network, FranServe, IFPG, TPF, FBA, TYN, FranChoice, etc

Slide 7
Our Franchise Development Process
Lead → Qualification → Education → FDD Review → Validation → Discovery Day → Franchise Award

Slide 8
Services We Provide
· FDD/Operations Review
· Franchise sales outsourcing 
· Lead qualification 
· Candidate nurturing 
· Discovery Day coordination 
· Broker recruitment / engagement
· CRM management 
· Reporting and forecasting 

Slide 9
Building a Referral Engine for Your Brand
Focus on broker development:
· Broker/Consultant education
· Brand presentations 
· Ongoing communication 
· Referral generation 

Slide 10
Why Experience Matters
Highlight:
· 500+ franchise sales successes 
· 30+ years industry experience 
· Thousands of franchise candidates evaluated 
· Extensive broker network relationships 
· Multi-brand franchise development expertise 

Slide 11
Success Stories
Case Study #1
Case Study #2
Case Study #3
Keep visual and concise.

Slide 12
Building Enterprise Value Through Franchise Growth
Subtitle:
Franchise growth creates recurring royalty revenue and increases enterprise value.

Example Growth Scenario
	Stage
	Units
	Annual Royalty Revenue

	Early Growth
	20
	$165,000

	Growth Stage
	63
	$1,470,000



Illustrative Valuation Range
	Royalty Revenue
	10x EBITDA
	15x EBITDA

	$165,000
	$1.65M
	$2.48M

	$1,470,000
	$14.7M
	$22.05M



Key Takeaway
Franchise growth is not just about selling franchises.
It is about creating recurring royalty revenue that can significantly increase the value of the franchise system.

Slide 13
Creating Future Exit Opportunities
Potential outcomes:
· Private equity acquisition 
· Strategic buyer acquisition 
· Recapitalization 
· Family succession 
· Long-term cash flow ownership 
Message:
Every franchise sold today may contribute to enterprise value tomorrow.

Slide 14
Why Franchise Bridge Partners Is Different
· Fractional cost model 
· Immediate execution 
· 550+ franchise sales 
· 30+ years’ experience 
· Established broker network 
· Proven franchise growth systems 
· Strategic growth partner 

Slide 15
Engagement Options
· Franchise Sales Outsourcing 
· Broker Network Development 
· Franchise Growth Consulting 
· Franchise Expansion Strategy 
· Franchise Development Advisory Services 

Slide 16
Let's Build Your Growth Plan
Schedule a Franchise Growth Strategy Consultation
Contact Information
Website:
Franchise Bridge Partners

