10 Zing Advisors Marketing Overview

We help business owners prepare their businesses for sale and then sell their businesses.

We work with businesses of most industries, some examples are; manufacturing, distribution, professional services, tech, construction, and trades (e.g., plumbing, electrical, HVAC, etc.).

We work with businesses with revenues between $10M-$200M located throughout the US. 

We are differentiated by first working with clients to identify what success looks like for them beyond the enterprise value including timing, continued involvement, deal structure (cash at closing vs payment over time), risk, etc. 

We believe the transition is as important as the transaction and provide guidance and assistance for both buyer and seller to ensure a smooth and effective transition post sale. 

We are really good at explaining things and establishing relationships where people are comfortable and feel safe asking for clarification and explanation without fear of judgement. We are great with anyone dealing with imposter syndrome.

Our ideal client is 50+ and has started or run their business for many years. The business has grown to a size where there are at least a couple levels of management, so the seller typically has some level of business sophistication, but maybe less than one might think.

The client typically has the bulk of their wealth tied up in their business and often has adult children who are not interested in taking over. 

They are seeking someone they trust to come along side and lead the process while explaining options and offering advice on which option to take. We become both a guide and a sounding board. 


