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Selling a home in today’s market can be challenging - The Smith Group
understands that. While the market can be challenging, hundreds of homes
are sold each week in Orange County. What's the difference between selling
your home or failing to do so? The Details. Whether it's our proven sales
approach, effective marketing campaigns, or utilizing our existing network,

at The Smith Group no detail is overlooked.

With a proven track record, the right skill set and years of experience,
The Smith Group has all the tools to sell your home. If you're serious about
selling your home, we're serious about getting the job done. Who you work

with in today’s market matters. We look forward to hearing from you.

Direct 949.717.4711 . Mobile 949.678.1070 . timothy.smith@camoves.com
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Number of Agents Hired Before The Smith Group: 1
Number of Days on the Market with those Agents: 285
Listed and Sold By The Smith Group: 63 Days

Number of Agents Hired Before The Smith Group: 1
Number of Days on the Market with those Agents: 79
Listed and Sold By The Smith Group: 52 Days




Number of Agents Hired Before The Smith Group: 3
Number of Days on the Market with those Agents: 251
Listed and Sold By The Smith Group: 62 Days










“A Team Always Out Performs An Individual.”




“Seven Times the Effectiveness Working For You!”















The National Association of Realtors® states that 42% of all
properties sell because of agents. At The Smith Group, we

specialize in:

- Broker Tours

- Agent Networking

- Relationships with Top TOO Agents Along the Coast

- Coldwell Banker Network of More Than 120,000 Agents

- National Referral Network

- Conventions Networking and more...

SOLD LISTINGS =1/1/08 - 6/30/08

UNITS Corona del Mar, Irvine, Laguna Beach, Newport Beach, Newport Coast
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Coldwell Prudential RE/MAX First Team Surterre Century 21  Keller
Banker Williams

Our network, local relationships and global
reach will help you sell your home faster and
for more money.

Relationships That Sell—






“Tim Kept His Word. He Created A Specific Strategy For Our Home,
Raised the Price and Began A Marketing Plan That Worked. In 60 Days,
After Having the House On the Market for A Year, We Had Two Solid

Offers and A Third Waiting In Back Up.”
-Jack Unroe, CEO Accountants Inc.
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Marketing Timeline

FIRST 24 HOURS

- Install Sign and Brochure Box

- Submit Listing to Multiple Listing Service
- Order Photography

NEXT 48 HOURS
- Establish Website and Domain Name for Property
- Take Interior and Exterior Property Photography
- Prepare All Marketing Materials
(Brochure, Direct Mail and Flyers)
- Prepare All Print Advertising Materials
(Magazine and Newspaper Ads)
- Property Announced at Office Meeting
- Email Sent to top 100 Producing Agents
- Email Blast Sent to Thousands of Potential Buyers
- Voicemail Blast to All Local Coldwell Banker Agents

NEXT 72 HOURS

- Update Seller of Activity on Property

- Customized Brochures Delivered to Property
- Broker Preview at Property

- Office Preview at Property

WEEKLY

- Weekend Open House

- Property Showings and Follow-Up
- Newspaper Advertising

- Magazine Advertising

- Direct Mail

- Online Advertising (Property featured on over 20 websites)

- Weekly Update to Seller on Property Activity
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Qur Sales Results

In Today's Market

DAYS ON MARKET
The Smith Group: 54 Market Average: 84

[ ] THE SMITH GROUP I MARKET AVERAGE

SALES PRICE AS A PERCENTAGE OF LIST PRICE
We Sell an Average of 98% of the List Price (Average Market 95%)

[ ] THE SMITH GROUP Il otHER

WE AVERAGE
3% MORE

TO YOU!




CITY

Aliso Viejo

Aliso Viejo

Costa Mesa
Costa Mesa
Costa Mesa
Costa Mesa
Costa Mesa
Costa Mesa
Costa Mesa

Dana Point

Dana Point*
Fountain Valley
Hemet
Huntington Beach
Huntington Beach
Huntington Beach
Huntington Beach
Huntington Beach
Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine

Irvine*

Irvine*

Ladera Ranch
Laguna Niguel
Laguna Niguel

* Lease Listing

Recent Sales

AREA

Aliso Viejo

Aliso Viejo

Costa Mesa
Costa Mesa
South Coast Metro
Costa Mesa
Costa Mesa
South Coast Metro
South Coast Metro
Dana Point

Dana Point
Fountain Valley
Hemet
Huntington Beach
Huntington Beach
Huntington Beach
Huntington Beach
Huntington Beach
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Shady Canyon
Turtle Ridge
Shady Canyon
Shady Canyon
Irvine

Irvine

Quail Hill

Turtle Ridge
Westpark

Turtle Ridge
Irvine

Ladera Ranch
Laguna Niguel
Laguna Niguel

ADDRESS
5 Leeds

25 Trofello

169 Costa Mesa
330 E 22nd St
3376 Corte Cassis
308 Canoe Pond
1120 El Camino
1317 Corte Alemano
3353 Via Tivoli
32351 Via Antibes
14 Monarch Beach
11038 Lavender
2890 W Devonshire
830 14th St

3892 Montego
7911 Nomad Cir
20185 Mystic Ln
17882 Magie

44 Golden Eagle
50 Vernal Springs
54 Vernal Springs
17 Prairie Grass
18 Prairie Grass
24 Vernal Springs
8 Vernal Springs
86 Canyon Creek
52 Boulder View
57 Boulder View
127 Canyon Creek
59 Boulder View
25 Echo Glen

35 Rose Trellis

27 Echo Glen

93 Canyon Creek
112 Vermillion
3300 Watermarke
37 Windchime
234 Coral Rose
508 Marinella

217 Danbrook
5038 Scholarship
22 University

31 Gray Stone
25235 Bluebell

SALES PRICE
$719000

$515,000
$975,000
$885,000
$835,000
$800,000
$640,000
$610,000
$590,000
$2,592,500
$84,000
$699,000
$260,000
$1,735,000
$1,277000
$480,000
$800,000
$363,000
$8,300,000
$4,550,000
$3,736,000
$3,600,000
$3,500,000
$2950,000
$2,700,000
$2,350,000
$2,250,000
$1,899,000
$1,850,000
$1,805,000
$1,733,750
$1,650,000
$1,543,750
$1,330,000
$810,000
$585,000
$580,000
$560,000
$450,000
$27000
$22,125
$775,000
$1,630,000
$749000



Recent Sales

CITY

Laguna Niguel
Long Beach
Mission Viejo
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach
Newport Beach*
Newport Beach*
Newport Beach*
Park City, Utah
Rancho Santa Margarita
Rancho Santa Margarita
Rancho Santa Margarita
San Clemente
Tustin

Tustin

Tustin

Tustin

* Lease Listing

AREA

Laguna Niguel
Long Beach
Mission Viejo
Newport Coast
Newport Coast
Newport Beach
One Ford Road
Newport Coast
One Ford Road
Newport Beach
Corona del Mar
Corona del Mar
Newport Coast
Balboa Island
Cameo Highlands
Newport Coast
Newport Beach
Corona del Mar
Corona del Mar
Corona del Mar
Balboa Peninsula
Newport Beach
Balboa Peninsula
Corona del Mar
Newport Beach
Newport Beach
Newport Beach
Newport Coast
Corona del Mar
Eastbluff
Newport Beach
Crystal Cove
Newport Coast
Port Streets

Park City

Rancho Santa Margarita
Rancho Santa Margarita
Rancho Santa Margarita
San Clemente
Tustin Ranch
North Tustin
North Tustin
North Tustin

ADDRESS
24474 Sunlight

202 Prospect
23642 Via Garfias
10 Cliffhouse

4 Dunes Bluff

901 Zurich Cir

20 Gleneagles

18 Observatory

44 Old Course

512 Fullerton

307 Fernleaf

943 Goldenrod

6 Star Catcher

208 Ruby Ave

4501 Surrey Ln

7 Catania

115 Via Cardova
714 Larkspur

617 Carnation

713.5 Larkspur

218 34th St

1901 Holiday

311 36th St

25 Lucerne

519 Balboa Blvd

516 Bolsa

270 Cagney, #¥105
5 Marisol

713 Larkspur

1947 Vista Caudal
1746 Centella Pl

52 Sidney Bay

68 Twilight Bluff
2036 Port Provence
1667 W. Village Round
56 Acorn Ridge

4 Silkwood

93 Seacountry Ln
2334 Calle Balandra
11556 Padias Ln
11521 Vista Mar
12922 View Ridge Dr
12562 Vista Panorama

SALES PRICE
$680,000
$1,750,000
$550,000
$3,850,000
$3,825,000
$3,150,000
$3,150,000
$3,025,000
$2,800,000
$2,249000
$2,075,000
$1,895,000
$1,877,500
$1,800,000
$1,750,000
$1,732,500
$1,650,000
$1,608,750
$1,399,000
$1,299000
$1,295,000
$1,250,000
$1,225000
$1,200,000
$1199000
$1,100,000
$1100,000
$930,000
$900,000
$900,000
$760,000
$108,000
$10,000
$3,500
$540,000
$593,000
$535,000
$399,750
$605,000
$2,700,000
$1,675,000
$1,150,000
$750,000









To whom it will concern:

We had the misfortune of putting our house on the market, because of a requirement to move,
just as the decline in house sales in Orange County began. We went from a situation a year
before of having notes placed in our mailbox asking if we wanted to sell, to being one of multiple
homes on the market in our neighborhood and in our price range. Many of those listing their

homes had to sell, putting even more pressure on an already difficult situation.

The process of selling a home in this environment taught us a lesson that will prove invaluable in
the future. There is a huge difference in the skills, strategies and work ethic required to sell a
home in a challenging market from those required in a “normal” or “hot” market. Activities, like
open houses, newspaper ads, brochures that an agent undertakes in a favorable market are not
adequate in a challenging one. In today’s market, activities do not sell houses. You need a highly
skilled, dedicated representative with a specific plan to differentiate your home and whose focus

is selling your home.

After a lot of frustration, disappointment and | believe missed opportunities with another agency
and agent, we contacted Tim Smith. | only wish we had found him sooner because Tim possesses
that talent needed. He convinced us he would sell our house and he would sell it for a price that

reflected its value.

Tim kept his word. He created a specific strategy for our home, raised the price and began a
marketing plan that worked. In 60 days, after having the house on the market for a year, we had
two solid offers and a third waiting in back up. Our house sold for a price that made us happy.
I do not believe it would have occurred without Tim. In times like this, the agent makes all the

difference and Tim Smith sells houses.

Sincerely,

“I ONLY WISH
WE HAD FOUND

HIM SOONER...
..TIM SMITH SELLS

HOUSES”

John P. Unroe
CEO, Accountants Inc.



To whom it will concern:

“We had the fortunate opportunity to work with Tim Smith of The Smith Group. Although we
are in one of the most difficult real estate markets in recent history, Tim got our house sold...
Tim and his group had the ability to handle a transaction competently which was an integral
part of completing the deal..After what seemed to be a difficult process, we successfully
closed and at an acceptable price...We will continue to use The Smith Group in all of our
real estate transactions and are committed to referring them to buyers and sellers we know
entering the market. In a difficult market, it becomes apparent that the agent you choose

to work with makes all the difference in selling homes.”

Sincerely,

Bill Hay
Vice President, Larson Manufacturing

“THE AGENT
YOU CHOOSE TO
WORK WITH MAKES
ALL THE DIFFERENCE
IN SELLING
HOMES”
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WHO YOU WORK WITH MATTERS
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WWW.86CANYONCREEK.COM

3376 CORTE CASSIS | TIM SMITH

ONTA MITA. CAUIOENIS p wan T Ny s S Cot Mt it
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WWW.3376 CORTECASSIS.COM

1906 PORT BRISTOL CIRCLE | TIM SMITH

NEWFDET REACH, Cal

WWW.1906PORTBRISTOLCOM






Pl

THESMITHGROUP

SMITH GUIDE




