
Business Financing Services Calgary & Vancouver
Financing is a key consideration for every business and is an integral part of allowing the business to properly 
plan for its future and realize its potential.
Businesses require financing for many purposes, including;
•	 Asset Purchases (expand the capacity of your existing business by investing in equipment)
•	 Working Capital (helping to manage the short term cash flow pain that comes with increased business, 

usually from having to carry more inventory or a larger receivable balance from customers)
•	 Growth Capital (investing in expanding the your company’s product or service offering)
•	 Mergers & Acquisitions (acquiring another company to increase the size or scale of your business)
•	 Corporate Restructuring and Refinancing

When considering financing alternatives it is important to have an advisor that fully understands your company 
and its needs as well as the market in order to ensure the following:
•	 Maximize the probability of obtaining the optimal financing
•	 The right amount of financing
•	 The most favorable terms
•	 The most reasonable cost of financing (there are often fees associated with the transaction which must be 

considered in addition to the interest rate on a debt instrument)
•	 The best source of financing (lender or investor).

Financing Types
The types of financing used to meet financing needs might include:
•	 Conventional Term Loans (a loan that is paid back over a specific period of time, usually offered by one of 

the Big Banks)
•	 Operating Loans (normally used for working capital, the balance usually fluctuates with the business
•	 Revolving Lines of Credit
•	 Project Financing (secured and used to fund a very specific activity of the business)
•	 Factoring (often used against accounts receivable in order to turn receivables to cash more quickly than 

simply waiting for the customer to pay)
•	 Subordinated Debt
•	 Venture Capital
•	 Angel Capital

What is the financing process?
Review and Assessment of the Business
Investors and lenders usually have a multitude of different financing proposals and opportunities that they 
are considering at any point in time. Due to the volume of potential opportunities, they must assess financing 
opportunities quickly to identify if they warrant further review. They often review key elements of a proposal and 
measure these elements against their own internal criteria.  If your business or financing opportunity does not 
appear suitable for them, it is often difficult to get their attention again.  We know what investors and lenders 
are looking for and we can make sure that your proposal is ideally suited for the particular lender or investor.   
It is important to address the strengths and weaknesses of your financing opportunity adequately in order to 
understand and address the investors’ or lenders’ key concerns. To obtain financing you must be investment 
ready.

The review and assessment of your business is designed to go through your business and financing opportunity 
and your presentation to determine your investment readiness. MMT would then provide recommendations as to 
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how to improve your readiness and enhance your prospects of financing success.

This step in the financing process involves obtaining and reviewing your financing package and supporting 
information, and interviewing you and possibly other key individuals. We assess your business and financing 
opportunity and the way they are presented, both from the perspective of how well they meet investor/lender 
criteria and how compelling the proposal and presentation are. We identify strengths and weaknesses, and make 
specific recommendations to you as to how they might be addressed and your investment readiness improved. 
Armed with this assessment, you can proceed to structure and develop a financing proposal with increased 
confidence of financing success.

Developing a Financing Proposal
There are often many different financing options and these options can be structured in a variety of ways 
depending on the requirements of the business.  Without the appropriate structure, you may not qualify for the 
financing you are interested in, your terms may not be as favorable or it may take more time than necessary.  In 
order to optimize the process, we will work with you to determine the right type or combination of financing and 
financing structures.
Investors and lenders review financing proposals very quickly and are looking for certain key elements. In most 
cases you have only one chance to get and keep their attention. If your proposal does not adequately tell your 
story, and does not appear to warrant further time, you may lose any chance you had to succeed with them. You 
need a proposal that is professional, compelling and complete.
Developing a financing proposal involves considering and modeling alternate financing types and structures, 
and in some cases alternate corporate structures. MMT will work with you to weigh the pros and cons of each 
alternative.  This analysis will then be used to identify the most suitable financing type and structure for your 
business.  MMT will then prepare a Confidential Information Summary (CIS) in a format tailored for your financing 
opportunities. The CIS goes through the proposed transaction, addresses all relevant factors and provides 
the required supporting documentation. The CIS highlights the strengths of the proposal, explains how any 
weaknesses are mitigated, and conveys how your organization meets the prospective lender’s or investor’s 
criteria. Armed with the CIM, the financing placement process can begin.

Financing Placement
Investors and lenders will often accept proposals from almost anyone, however this does not mean that all 
proposals have an equal opportunity of being funded.  Potential investors and lenders will often give more 
credibility to a proposal that comes from a source that they are familiar with and whom they trust.  MMT regularly 
works with both financial institutions and individual investors and therefore has access to the networks and 
contacts that increase the likelihood of success of your proposal.  As a business owner seeking financing, you 
also need to consider that the best possible investor or lender for your business may not be accessible to you 
at all.   This is where MMT’s network of financial institutions and investors can be leveraged to provide the best 
possible outcome.  For optimal financing, you need to obtain the right financing from the right investor or lender 
with the right terms, in an appropriate time frame. With MMT’s Financing Placement we help you succeed with 
your financing objectives.
Financing Placement involves: identifying and surveying prospective lenders and investors to determine the best 
sources of financing; presenting the proposal; and, monitoring and facilitating the information exchange process, 
negotiating between and communicating with the parties, and working towards a financing commitment with the 
best possible terms.

What are the benefits of using MMT to guide you through the financing process?
•	 MMT’s involvement using the above process enhances the chances of the client obtaining optimal financing.
•	 MMT’s knowledge of, and relationships with, lenders and investors speeds up the financing process.
•	 MMT’s analysis provides valuable insight into the client’s present and projected circumstances and 

professional input to aid management in maximizing business performance and shareholder value.
•	 MMT’s participation allows management to focus on other priorities.
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