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The VSC is a by invitation only global community of high caliber Sales Professionals in the IT industry. Participating in the VSC provides significant wealth creation opportunities by earning consulting fees and sales commission or finding an exciting startup to work for. 
VSC members actively collaborate with each other to close deals, generate leads & opportunities, navigate through client organizations and build a true advisory status with customers. 
VSC members get early first hand visibility into the latest technology innovations and learn how those technologies could assist their clients in solving their complex business objectives. 

How it works:
VSC members will be introduced to Valesco Ventures’ client and portfolio companies. This unique ability to learn about latest technology innovation keeps the participants up to date with industry trends and could open interesting earning or employment opportunities. 
Once exposed to a specific vendor, VSC members can decide if and how they would like to get further involved. Dependent on the interest level for the specific technology, the ability to offer a solution to a known customer problem or the sheer interest to develop new business, VSC members can participate in two ways: 
As Associates:
Associates are actively selling and promoting one or more Valesco Ventures´ portfolio companies. This could be an employment or a freelance opportunity.  
As Advisors:  
Advisors offer their contacts and knowledge about customers to Associates.
Advisors could create leads, support with introductions, explain customer organization and processes etc. They will be compensated by Associates with a pre-negotiated % of commission of a future sale that was supported by the Advisor.

Whatever level of involvement a VSC member seeks there is plenty of opportunity to be rewarded for working with fellow Sales Professionals and Great Startups on the forefront of technical innovation. 

